


Purchasing your own home is often considered one of life’s major 
milestones. Turning a house into a home can be one of the most exciting 
and gratifying experiences. Yet, the thought of entering into the process 
can be overwhelming, especially for first-time buyers.

At Modern Realty, we appreciate the magnitude of your decision to 
purchase a home, which is why we aim to make the process as smooth and 
easy as possible. We have dedicated our careers to helping people just like 
you, and with that in mind we created this roadmap to prepare you.

By the time you move into your new home, you will feel confident that 
you were represented by professionals that were looking out for your best 
interests every step of the way. Buying a home is a commitment to your 
future, and we take pride in participating in such an important event.

We hope that you will refer your friends and family to us and return to us, 
yourselves, as you pursue other properties in the future.Le
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PREPARE
Hire A Buyer’s Agent

Secure A Mortgage 
Pre-Approval

Define Your
Buying Criteria



A buyer’s agent is simply a real estate agent who represents only your interests 
as a buyer. This person is responsible for coordinating all the aspects of your 
purchase. You should begin the home buying process by hiring a professional and 
then commit to working exclusively with that person.

WHY DO I NEED A BUYER’S AGENT?

HOW MUCH WILL A BUYER’S AGENT COST ME?

WHAT SHOULD I LOOK FOR IN A BUYER’S AGENT?

HOW DO I HIRE A BUYER’S AGENT?

Because the listing agent represents the seller.

Nothing. The listing agent splits the sale commission with your 
buyer’s agent.

Your agent should exhibit all of the following values:

Most brokerages will require you to sign an exclusive buyer agency 
contract, but when you hire an agent from MODERNREALTY, our services 
are always 100% free to you, and we offer a non-binding loyalty agreement 
instead of a binding contract.

Regardless of whether you hire a buyer’s agent to represent your interests 
or you agree to allow the listing agent to represent both you and the seller 
as a dual agent, you will pay the same amount for the home either way. 
There is no downside to working exclusively with a buyer’s agent.

ADVICE

Creativity
Professionalism
Loyalty
Accountability
Integrity

Hire A Buyer’s Agent

Q:
A:

Q:
A:

Q:
A:

Q:
A:
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A qualified lender will sit down and discuss all of your lending options and 
determine how much you qualify to borrow so that you can make the most 
informed decision about which homes to consider. Your lender will issue a
pre-approval letter after reviewing your financial history.

HOW DO I CHOOSE THE BEST LENDER?

HOW MUCH WILL A MORTGAGE COST ME?

WHAT WILL THE LENDER NEED FROM ME?

WILL THE LENDER RUN MY CREDIT REPORT?

Ask your friends, family and your agent for referrals.

There are several fees and costs associated with a home loan. Ask your 
lender to break down each expense in writing so you can compare rates and 
terms with other lending institutions.

Your lender will require all or more of the following information:

Yes. Your credit score, current monthly income and long-term debts are the 
three main factors used to determine your credit worthiness.

There are hundreds of loan programs available. A qualified lender will help 
you sort through all of your options and explain how much your interest 
rate, required down payment and monthly mortgage payments will be.

ADVICE

Pay stubs
Tax returns
W-2s
Bank statements
Divorce info

Employer info
Landlord info
Rental history
Bankruptcy info
Other

Secure Mortgage Pre-Approval

Q:
A:

Q:
A:

Q:
A:

Q:
A:
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Before you begin looking at potential homes to purchase you should create a 
list of the most important features and amenities you would like to have. This 
exercise will make the process easier and more focused.

WHAT IS MY PRICE RANGE?

WHERE IS MY IDEAL LOCATION?

WHAT OTHER FEATURES ARE IMPORTANT TO ME?

WHAT ARE MY ‘NEEDS’ VS. ‘WANTS’?

That depends on your household affordability and your pre-approval range. 
You should limit your searches to within this range to avoid falling in love 
with a home you can’t afford to buy.

Consider school districts, proximity to work, shopping and entertainment 
as you investigate potential neighborhoods. Start with your ideal location 
and then expand outward from there.

Every home buyer has different priorities, but here are a few things 
to consider:

Those features which are non-negotiable to you in your home search should 
be your area of focus as you begin seriously looking at homes.

Rarely does any one specific house meet every single requirement for a 
home buyer. As you view more and more homes you will find that your true 
preferences will organically reveal themselves.

ADVICE

Square footage
Condition
Lot size
Proximity to neighbors
Number of bedrooms
Number of bathrooms

Basement
Fenced yard
Central air
Age of major systems
Flooring
Outbuildings

Define Your Buying Criteria

Q:
A:

Q:
A:

Q:
A:

Q:
A:
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SEARCH
Tour Available
Properties

Narrow Down
Selections

Make A Decision



Touring homes for sale is the most fun and exciting part of the home buying 
process. Your agent will schedule your showing appointments in order of 
time and proximity. Most buyers find listings of interest to them online and by 
collaborating with their agent. 

DOES THE EXTERIOR CURB APPEAL WORK FOR ME?

HOW MANY HOMES SHOULD I VIEW IN ONE DAY?

WHAT SHOULD I BRING TO THE SHOWING?

SHOULD I VISIT OPEN HOUSES?

Before you schedule an appointment to view the inside of a home you 
should first drive by it to investigate the surrounding neighborhood. 
Sometimes you can eliminate a home from your list without even 
going inside.

Try to limit your showings to four or fewer in one session. Otherwise, you 
will have trouble remembering the important details of each home making 
it harder to analyze them.

Bring a pen to take notes. Your agent will provide:

Yes! Just remember that open houses are usually hosted by the listing 
agent, so politely inform them that you have already hired a buyer’s agent. 
If you like what you see, ask your agent to schedule a private tour for you at 
a later date to take a closer look without the listing agent around.

Taking notes after each appointment is a great way to analyze the homes 
you visit. Your buyer’s agent will provide a folder for you to keep everything 
together. Additional data such as price history and days on market can 
allow you to gain valuable insight on the seller’s motivation level.

ADVICE

Property brochures
Price history
Previous sales history

Seller disclosure statements
Days on market history
Comparable sales

Tour Available Properties

Q:
A:

Q:
A:

Q:
A:

Q:
A:
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Create a ranking system to narrow down the homes with the most potential for 
you. Take your time during this process to carefully consider the current market 
inventory that meets your requirements.

HOW DO I CREATE A RANKING SYSTEM?

HOW DO I USE A 1-10 SCORING SCALE?

HOW DO I KNOW WHEN I’VE SEEN ENOUGH HOMES?

SHOULD I TAKE A SECOND LOOK?

Rank each home you have seen in order of overall preference. At any point 
in the search you will have a ‘house to beat’. As you see more and more 
homes, your highest ranking house will either stay the same or change.

Assign each home a score between one and ten, with ten being the perfect 
score. Consider price, location and condition in your overall calculation. 
Take the average of each buyer’s score (if applicable).

Every buyer is different, however, the average number of homes viewed is 
approximately ten to fifteen.

Yes! Once your list has been narrowed down to the top few potential 
choices, you should visit each home for a second time and take a much 
closer look.

When you visit a home for the second time try to imagine that you own it. 
Could you see yourself waking up and falling asleep in this house every day? 
Visualize what life would be like there with your furniture and décor. Take 
your time during these second showings to get a good feel for the space.

ADVICE

Narrow Down Selections

Q:
A:

Q:
A:

Q:
A:

Q:
A:
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Now that you have viewed the market inventory, identified your favorite 
potential homes and scheduled second showings to view them again, it is time to 
make a decision.

HOW LONG SHOULD I TAKE TO MAKE A DECISION?

WHAT HAPPENS AFTER I MAKE A DECISION?

WHAT’S THE BIG HURRY?

WHAT SHOULD I DO NEXT?

Take your time as you carefully consider your alternatives. Until you have 
made a decision, there should be no urgency or stress.

The very moment you decide which home to purchase you should take 
immediate action to begin the process of making an offer with your agent.

The best possible negotiating position is to be the only offer on the 
table. If you wait a few days to make your offer after deciding which 
home to purchase, you are allowing the possibility for other buyers to 
come in and compete.

Inform your agent that you have made a decision and would like to move 
forward with the process of structuring an offer. Schedule an appointment 
and ask your agent to let the listing agent know an offer is coming.

Your buyer’s agent will help guide you through the difficult process of 
selecting which home is right for you but ultimately the decision is yours. 
Nobody will pressure you to make up your mind. Take as much time as you 
need to make the best choice.

ADVICE

Make A Decision

Q:
A:

Q:
A:

Q:
A:

Q:
A:
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OFFER
Structure An
Offer

Negotiate

Finalize Terms
& Paperwork



There are several strategies you can implement when structuring your offer. Rely 
on your buyer’s agent to explain all of your options and help you present an offer 
that maximizes your position and gets accepted.

HOW MUCH SHOULD I OFFER?

SHOULD I ASK FOR SELLER CONCESSIONS?

WHAT CONTINGENCIES ARE INCLUDED IN MY OFFER?

WHAT DOCUMENTS WILL I HAVE TO SIGN?

You can come in with a low offer and expect to negotiate with the seller or 
present a strong offer to put pressure on the seller to accept it as written. If 
you are in a bidding war you should make your strongest possible offer first.

It’s up to you. Asking for a seller to ‘pay your closing costs’ really means that 
you are inflating your asking price and getting a credit back at the closing 
table from the seller. This strategy minimizes the cash required to close but 
actually increases your loan amount and mortgage payment.

This part of the home buying process requires professional advice from your 
buyer’s agent. Carefully consider all your options and implement the most 
advantageous offer strategy.

ADVICE

Structure An Offer

Q:
A:

Q:
A:

Q:
A:

Q:
A:
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Most offers include three standard contingencies:

You will sign a package of offer related documents including but 
not limited to:

A satisfactory home inspection
An appraisal of equal or greater value than the purchase price
Loan approval from your lender

The agreement of purchase and sale & any addendums
A notice of disclosure of agency relationship
Seller disclosure statements & lead based paint disclosures



Time is of the essence during the negotiation process. As a buyer your objective 
is to have your offer accepted as quickly as possible. Prepare yourself mentally 
ahead of time for the possibility of several rounds of negotiations, although 
ideally you and the seller will come to terms quickly.

HOW LONG DOES THE SELLER HAVE TO RESPOND?

WHAT ARE THE SELLER’S OPTIONS?

WHAT HAPPENS IF ANOTHER OFFER COMES IN?

WHAT CAN I DO TO ENTICE THE SELLER TO ACCEPT MY OFFER?

The seller has until the deadline which you explicitly stipulate in your offer 
to respond.

The seller can ACCEPT, REJECT, or COUNTER your initial offer. If the seller 
decides to make a counter offer, it nullifies your original offer. The same is 
true if you decide to counter your seller’s counter offer. Each counter offer is 
effectively a rejection of the previous offer.

Don’t make the mistake of waiting too long to present and negotiate your 
offer. If the house is the right house for you, then you must act quickly to 
increase your chances of your offer being accepted.

ADVICE

Negotiate

Q:
A:

Q:
A:

Q:
A:

Q:
A:
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Occasionally a second offer will come in after you present yours. Often 
times there is another buyer interested in the home, but that buyer does 
not make an offer until he finds out (from the listing agent) that your offer 
is on the table. In this case, the seller can choose to ask both buyers to 
present their ‘highest and best’ offer OR the seller can opt to negotiate 
exclusively with just one of the buyers.

The purchase price is typically the seller’s most important decision 
point, but there are other incentives you can suggest to increase your 
offer’s appeal including: removing inspection or appraisal contingencies, 
increasing your earnest money deposit, and/or shortening your closing 
deadline. Trust your agent when considering these incentives. Find the 
right balance between protecting your own interests and maximizing 
your position.



After the negotiation process is over you can breathe a quick sigh of relief, and 
then you will need to take another deep breath, because the hard work is about 
to begin. 

WHEN IS IT OFFICIAL?

WHAT HAPPENS NEXT?

WHERE DOES THE CONTRACT GO AFTER ACCEPTANCE?

WHEN DOES THE CLOCK START?

A real estate contract is not enforceable until all parties have signed it and 
the document has been delivered back to all parties. For this reason, you 
always want to finish negotiations and finalize contract paperwork as soon 
as possible.

After all the terms of your offer have been negotiated, the listing agent will 
deliver a signed purchase agreement back to your agent. You will then sign 
it again to acknowledge receipt and acceptance.

A highly organized buyer’s agent will seamlessly guide you through these 
important steps. All you have to do is follow directions and act in a timely 
manner to stay on schedule.

ADVICE

Finalize Terms & Paperwork

Q:
A:

Q:
A:

Q:
A:

Q:
A:
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Your agent will deliver your fully executed purchase agreement package to 
the following parties:

All timing deadlines included in the contract begin on the date of 
acceptance and receipt. You will need to prepare for the following tasks:

The listing agent
The lender
The title company

Deliver earnest money deposit check to the title company
Schedule a loan application appointment with your lender
Schedule a home inspection with your inspector



FINANCE
Submit Earnest 
Money Deposit

Apply For A Loan

Order Homeowner’s 
Insurance



Earnest money is a certain percentage of the sale price that you pay up front to 
show the seller that you are acting in good faith to buy the house. These funds 
are typically held in an escrow account until the closing, and they are credited 
towards your total down payment amount at that time.

HOW MUCH SHOULD I PUT DOWN AS EARNEST MONEY?

DO I GET MY EARNEST MONEY BACK IF I DON’T CLOSE?

WHERE DOES THE EARNEST MONEY GO?

WHAT IS THE PROCESS OF RECOVERING MY EARNEST MONEY 
IF MY DEAL FALLS APART?

Typically the earnest money deposit ranges from approximately 1 - 2% of 
the sale price, but there is no set amount. Theoretically, the greater your 
earnest money deposit the better, as far as the seller is concerned.

It depends. If any of the contingencies written into your contract are not 
met then the seller is obligated to return your earnest money deposit. 
However, if you remove all your contingencies and then don’t close for any 
other reason it is possible you may not be able to recover it.

Bring your checkbook to the office when you write the offer with your 
buyer’s agent and include a copy of the earnest money deposit check with 
the package of documents. This is a subtle way to increase the perception 
of your offer’s strength in the seller’s mind.

ADVICE

Submit Earnest Money Deposit

Q:
A:

Q:
A:

Q:
A:

Q:
A:
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Typically the earnest money deposit is held in escrow at the title company 
responsible for facilitating your closing. In some instances your agent’s 
real estate brokerage has its own trust account set up for holding deposits 
in escrow.

A mutual release form must be signed by the seller allowing the release of 
funds, otherwise the title company will not authorize the transfer.



Making an actual loan application is not the same as obtaining a pre-approval 
from your lender. Applying for a loan is an official request to borrow money and 
requires a fully executed purchase agreement for a property.

WHY DO I HAVE TO APPLY FOR THE LOAN?

HOW LONG DO I HAVE TO APPLY FOR THE LOAN?

HOW DOES THE UNDERWRITING PROCESS WORK?

HOW LONG DO I HAVE TO OBTAIN LOAN APPROVAL?

Once you have an accepted offer and a fully executed purchase agreement 
your lender will need you to sign several disclosure documents as well as 
a loan application. He or she will use the terms outlined in the purchase 
agreement to build the details of your loan amount, closing fees, interest 
rate, etc…

It depends on the terms outlined in your contract, but your agent will 
highly suggest that you schedule a loan application appointment as soon 
as possible. Recently there have been several regulatory changes to the 
lending industry which causes the process to take even longer than before.

DO NOT open any new lines of credit or miss any payments whatsoever 
throughout your loan application process. DO NOT move large amounts 
of cash into or out of your bank accounts either. These actions could 
adversely affect your loan profile and cause your application to be denied. 
Always seek the advice of your lender before making any significant 
financial decisions.

ADVICE

Apply For A Loan

Q:
A:

Q:
A:

Q:
A:

Q:
A:
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Your lender will take your initial application and then you will work directly 
with a loan processor to collect and organize all your paperwork. The loan 
application will be sent to the lender’s underwriting department for review.

Again, it depends on the terms outlined in your contract, but typically you 
have approximately 30 - 40 days to obtain your conditional loan approval. 
Your job is to work quickly to provide all requested documentation.



Homeowner’s insurance is designed to protect your home against property 
damage to the physical structure as well as personal liability coverage to you as 
the owner. Your lender will require you to have adequate coverage on your home 
before they will approve your loan application.

WHY DO I NEED HOMEOWNER’S INSURANCE?

WHERE SHOULD I GO TO FIND IT?

HOW MUCH COVERAGE DO I NEED?

HOW MUCH WILL IT COST ME?

Your lender requires you to maintain adequate coverage on the home 
because of their vested financial interest. But anyone who owns a home 
should maintain homeowner’s insurance anyway.

Shop around for the best rates and deductibles. Your lender and your 
agent will probably have a solid referral network in place. Ask the 
insurance agents for advice and then compare coverage quotes between 
different companies.

Check with your current car insurance provider for a homeowner’s 
insurance quote. Most insurance providers will provide a bulk discount 
when you bundle car and home insurance together.

ADVICE

Order Homeowner’s Insurance

Q:
A:

Q:
A:

Q:
A:

Q:
A:
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Ask your lender and your insurance agent for specific coverage 
requirements. Most lenders will require you to have full replacement value 
coverage on the property. Read your policy carefully to understand the 
specific coverages and deductibles.

Homeowner’s insurance can range from several hundred to several 
thousand dollars per year. Typically an annual premium will total 
approximately 0.5 - 1.5% of the purchase price.



DILIGENCE
DUE

Conduct Home
Inspection

Order An Appraisal

Order Title
Insurance



A home inspection is a physical examination of the property’s condition 
conducted by a home inspector. It should not be confused with an appraisal 
which is a licensed appraiser’s opinion of value of the property.

IS A HOME INSPECTION REQUIRED?

SHOULD I BOTHER HAVING AN INSPECTION PERFORMED?

WHAT SYSTEMS DOES THE INSPECTOR LOOK AT?

HOW MUCH WILL IT COST ME?

No. A home inspection is an optional service you can purchase for your own 
peace of mind. The purpose of conducting the home inspection is to have a 
professional inspect and determine the condition and functionality of the 
major mechanical systems of the home to increase your understanding and 
awareness of them.

Yes. A home inspection is an important part of the home buying process, 
because occasionally your inspector will uncover a defect with the home 
that you were not aware of that could prevent you from wanting to move 
forward with your purchase.

Rely on trusted referral sources and your buyer’s agent to choose the most 
highly qualified and respected local inspector. Every single home will have 
some minor issues uncovered in the inspection. The purpose is to make sure 
there are no deal breaker issues with the home itself.

ADVICE

Conduct Home Inspection

Q:
A:

Q:
A:

Q:
A:

Q:
A:
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All the major systems and other cosmetic items including:

It depends on the size of the home and the scope of the inspection. 
Typically a home inspection costs between $250 - $450.

Plumbing
HVAC
Roof
Exterior condition

Electrical
Water heater
Foundation
Interior condition



An appraisal is simply an opinion of the estimated value of the home issued by a 
licensed appraiser. The appraiser must be approved by the lender.

WHAT IS THE PURPOSE OF AN APPRAISAL?

IS IT REQUIRED?

WHO SELECTS THE APPRAISER?

HOW MUCH WILL IT COST ME?

Your lender requires an appraisal to be performed on the property to 
confirm that it is worth at least what you have agreed to pay for it. The 
lender will not lend more money on a home than its appraised value.

Yes. Your lender requires you to purchase an appraisal on the home 
before they will issue their loan approval to you. Typically your lender 
will advise you not to order your appraisal until you have performed the 
home inspection.

Order your appraisal as soon as the home inspection contingency 
has been removed, because it can take several days for the appraisal 
management company to schedule the appraiser. Once the appraisal is 
performed it can take several more days before the report is submitted. 
Time is of the essence.

ADVICE

Order An Appraisal

Q:
A:

Q:
A:

Q:
A:

Q:
A:
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The lender will hire a third party company to engage and hire the appraiser. 
You are not allowed to select which appraiser will perform the appraisal. 
When the appraiser has been assigned to your loan, he or she will schedule 
a physical inspection of the home. You do not attend this appointment.

An appraisal typically costs between $350 - $450. Some lenders require 
you to pay for the appraisal up front and others charge you for it at the 
closing table.



Title insurance is a form of indemnity insurance that protects you against 
financial loss that could occur as a result of a defect in the chain of title of real 
property. There are two types of title insurance: owner’s title insurance and 
lender’s title insurance.

WHAT IS OWNER’S TITLE INSURANCE?

WHAT IS LENDER’S TITLE INSURANCE?

IS IT REQUIRED?

HOW MUCH WILL IT COST ME?

Title insurance which protects YOUR interests in the purchase of real 
property (ie: your new home). In our market the seller typically pays for 
and provides an owner’s title insurance policy to you as the buyer as part of 
your contract terms.

Title insurance which protects your LENDER’S interest in the purchase. 
Lender’s title insurance (also known as mortgage title insurance) serves a 
similar function as owner’s title insurance but the seller does not pay for 
or provide it.

An organized buyer’s agent will order these title insurance policies on your 
behalf and communicate with your lender to make sure they are delivered 
in a timely fashion.

ADVICE

Order Title Insurance

Q:
A:

Q:
A:

Q:
A:

Q:
A:
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Yes. Your lender requires you to purchase and provide a lender’s title 
insurance policy. They charge you for this cost at the closing table.

Lender’s title insurance is calculated as a percentage of your loan amount. 
Ask your lender for a quote.



CLOSE
Schedule Closing

Coordinate
The Move

Attend Closing
Appointment



After all conditions of your loan application have been met your lender will 
issue an announcement that your loan is “clear to close.” At this point the title 
company is willing to reserve an appointment on their calendar. Your buyer’s 
agent and lender will work together with the listing agent to schedule the time 
and date.

CAN WE CLOSE BEFORE THE CONTRACT CLOSE DATE?

WHAT HAPPENS NEXT?

WHAT ABOUT THE FINAL WALK THROUGH?

WHAT IF I AM NOT AVAILABLE FOR THE 
CLOSING APPOINTMENT?

Sometimes. Your contract will stipulate a closing date for the purchase, but 
if your loan is clear to close early and both you and the seller agree to close 
earlier you can typically do so (as long as the title company and lender can 
accommodate the request).

Once the closing date has been firmly established your lender will 
finalize a closing disclosure statement and send it to you for review and 
acceptance. You will review the terms with your lender to make sure you 
understand all the figures.

Ask your lender to explain your closing statement figures in detail BEFORE 
the closing appointment so you can ask questions ahead of time. You 
prefer to walk into the closing room and sit down at the closing table as a 
highly informed and confident buyer.

ADVICE

Schedule Closing

Q:
A:

Q:
A:

Q:
A:

Q:

A:
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After your closing appointment has been confirmed you have the option 
of performing a final walk through on the house. Your agent will take you 
through one last time before closing just to confirm that any inspection 
repairs are completed and any included personal property is still present.

If you are unable to attend your closing appointment you can coordinate 
to have a trusted person sign on your behalf with power of attorney, but it 
is recommended that you attend your own closing.



Moving into your new home can be logistically challenging so it’s wise to create a 
game plan ahead of time to coordinate all the aspects of your transition.

WHEN SHOULD I SCHEDULE THE MOVING COMPANY 
TO ARRIVE?

HOW DO I TRANSFER UTILITIES?

WHAT ELSE DO I NEED TO REMEMBER?

WHEN IS THE BEST TIME TO SCHEDULE ANY CONTRACTORS?

Anytime after your closing appointment. You typically gain occupancy 
immediately at the closing table so you can schedule the movers to come 
that afternoon if you prefer.

Your agent will provide the names and contact information for the gas/
electric and water/sewer companies connected to your home so you can 
call to transfer service into your name effective the date of closing.

This part of the home buying process can be overwhelming and stressful. 
Create a list of everything you need to take care of and ask your buyer’s 
agent for assistance wherever possible.

ADVICE

Coordinate The Move

Q:

A:

Q:
A:

Q:
A:

Q:
A:
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Remember to obtain a change of address form from the post office and 
remember to update all your credit cards, bank accounts, loans, driver’s 
license, etc…to your new mailing address. This process only takes a 
few minutes and they will provide you with several coupons for moving 
related activities.

Before you move in! Schedule any general contracting work to begin in the 
home prior to you moving in if at all possible.



The closing appointment typically takes place in a dedicated closing room at 
a title company office. You should arrive at least five minutes early so they can 
make a copy of your driver’s license.

WHO WILL BE AT MY CLOSING?

HOW LONG WILL IT TAKE?

WHAT DOCUMENTS WILL I BE SIGNING?

Typically the closing appointment will include the seller, the listing agent, 
the closing officer, your agent and sometimes your lender as well. You can 
request to close your side of the transaction in a private room if you prefer 
to sign your documents without the seller present.

Don’t be nervous! Closing day is a happy culmination of all your hard work 
and persistence throughout the home search and the loan application 
process. Today is the day you become a homeowner, and hopefully you will 
remember it forever as a positive and rewarding experience!

ADVICE

Attend Closing Appointment

Q:
A:

Q:
A:

Q:
A:
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A closing appointment takes approximately an hour. The buyer typically 
signs first and has a much longer list of documents to sign. After the 
buyer has finished the closing agent will work with the seller to finalize all 
documents and transfer the title.

All loan packages are different, but here is a basic list of documents you will 
sign at closing:

HOW MUCH MONEY DO I NEED TO BRING TO THE CLOSING?

Your lender will provide this information to you prior to the appointment. If 
you are bringing the funds yourself they must be certified funds payable to 
the title company. Personal checks are not acceptable.

Q:
A:

Closing disclosure statement
Several lender disclosure documents
Promissory note & mortgage
Many others




